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10 Actionable BD Tips for LinkedIn  
We have collated 10 of LinkedIn’s key actionable tips so you can improve your 
business development on the social media platform. We’ve also looked at how 

professionals are using these key points to provide you with some real-life examples. 
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LinkedIn is home to over 20 million personal profiles 
and is ripe for networking opportunities. 

By expanding your network, you are increasing your 
chances of getting to speak with the right people. This 
might extend to new employees, to contacts who can 

cross-refer and of course new clients. 
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This gives you a chance 
to start modelling how 

you articulate a position 
- and it gives a bit of 
colour as to how you 

might act as an advisor. 

Within LinkedIn, you can search 
for people who previously 

worked at a specific business 
and are now at a certain 

company/role/level. This will 
help you to filter people to find 
who you should be talking to. 
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Make sure your messages: 

✓ Are client-centred 

✓ Relevance immediately 
established 

✓ Reference common ground 
e.g. by mentioning mutual 
connections 
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The BD Consultancy’s top tips: 

Writing content on LinkedIn provides 
you with a chance to share a bit of 
personality. Content includes anything 
from humorous anecdotes (within 
reason), to video, to personal views.  

Certain content may be more suitable 
for certain things e.g. sharing a position 
you have on a particular 
subject/illustrating your work’s breadth.  

The most important thing is to avoid just 
adding to the noise – your content 
needs to stand out in some way.  

It is worth focussing very precisely on 
the community you understand and the 
service you provide, rather than 
commenting on current affairs (unless of 
course that’s your day job).  

 

 

 

http://www.thebdconsultancy.com/
http://www.linkedin.com/company/the-bd-consultancy
http://www.linkedin.com/company/the-bd-consultancy

